Form ADV Part 2A/ Firm Brochure
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Stonefield Investment Advisory, Inc.
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Cedar Rapids, lowa 52401-1818
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September 24, 2025

This Brochure provides information about the qualifications and business practices
of Stonefield Investment Advisory, Inc. If you have any questions about the
contents of this Brochure, please contact us at 319-377-7811 or by email at
jwerner@stonefield.us. The information in this Brochure has not been approved or
verified by the United States Securities and Exchange Commission, or by any state
securities authority.

Stonefield Investment Advisory, Inc. is a Registered Investment Adviser.
Registration of an Investment Adviser does not imply any level of skill or training.

Additional information about Stonefield Investment Advisory, Inc. also is available
on the SEC's website at www.adviserinfo.sec.gov. You can search this site by a
unique identifying number, known as a CRD number. The searchable CRD
number for Stonefield Investment Advisory, Inc. is 113802.




ITEM 2 - SUMMARY OF MATERIAL CHANGES

The material changes have occurred since the March 19, 2025 are described below, Annual Amendment filings on
the IARD system.

« Stonefield Investment Advisory, Inc. has transitioned to registration with the United States Securities and
Exchange Commission from its prior registration at the state level.

« Stonefield Investment Advisory, Inc. has updated its assets under management. (tem 4)
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ITEM 4 - ADVISORY BUSINESS

Who We Are

Stonefield investment Advisory, Inc. is a Registered Investment Adviser. Founded in 1998, Stonefield offers an array of financial planning
and asset management services, including but not limited to individuals, pension, profit-sharing and 401k plans, trusts, charitable
organizations and small businesses and corporations.

Individuals who are properly licensed and\or registered to provide these services are known as Investment Adviser Representatives. Jon
R. Werner is the owner of Stonefield Investment Advisory, Inc.

Getting fo Know You Better

All advisory relationships begin with an initial client meeting. Typical meetings may be done in person, over the telephone, or through
email communications. The purpose of this initial meeling is to discuss with your Invesiment Adviser Representative your investment
history, geals, objectives, and concerns as it relates to the management of your account.

Pepending on your specific situation and the program that you select, your Investment Adviser Representative may have you complete a
questionnaire or other fact-finding documentation. The answers that you provide will assist your Investment Adviser Representalive in creating
an Investor Profile. Your Investment Adviser Representative uses your completed Investor Profile, which includes information such as your
goals, objeclives, income, etc., to assist you and your Investment Adviser Representative in the management of your account. If your financial
situation changes, including your goals and objectives, it is important that you let your Investment Adviser Representative know as soon as
possible.

important Considerations Prior o Opening an Account
We believe that it is important to operate in good faith with our clients. We want you o have the necessary information about SIA so that
you can make an informed decision when deciding with whom to do business.

We wouild like to provide you with general overviews of several important facts that are common with the advisory programs that we offer. While
the list betow is not meant to include every possible situation, we do consider and take inlo account the following:

Reasonable Restrictions

All advisory programs that involve the purchase and sale of securities offer you the ability to place reasonable restrictions on how we
manage your account. For example, a reasonable restriction may indicate your desire that we do not invest in a certain sector or industry.
If we determine that a restriction is unreasonable, we may refuse to manage your account. If this occurs, we will give you the opportunity
to modify or withdraw the restriction.

Deposits andfor Withdrawals

Unless specifically stated, you may make additions to or withdrawals from your account at any time. If your account falls below the
minimum required account value, we may terminate your account. You may also add securities to your account; however, note
thal we reserve the right {o not accept particular securities into your account.

Trading Authorization
Advisory accounts typically involve the purchase and/or sale of securities. These accounts may be managed either on a
discretionary or non-discreticnary basis.

Quarterly Custodial Statements
Atleast, on a calendar quarter basis, you will receive a statement that indicates how your account has performed over time. If you
have any questions regarding the performance of your account, please contact your advisor.

Minimum Account Opening Balance

Each advisory program requires a program-specific minimum account opening balance. At its sole discretion, SIA may waive the
minimum account size, If you establish a new account and deposit funds less than the minimum opening balance requirement, your
funds will not be managed until the minimum dollar amount is met. Your cash may be placed into a money market fund until the
minimum opening balance requirements are met.

81A-Sponsored Programs
SIA has developed several advisory services and programs to give you as much flexibility as possible. We specialize in the following
advisory programs:

= Slonefield Asset Management Services (SAMS)
= Financial Planning

+  Consulting Services

= ERISA Plan Participant Agreement



Stonefield Asset Management Services (SAMS)

We sponsor an asset management program: Stonefield Asset Management Services. in this program, your Investment Adviser
Representative will create a mix of investments that are appropriate for your investment goals. The benefit of opening these types of
accounts includes:

*  IndiMidualized management of your account
«  Annualreviews of your account
*  Quarery Performance Reporis

Minimum Account Opening Balance

In general, we require a minimum deposit of $25,000 lo open a managed account. Your opening balance may include both cash and
securities. Depending on a number of factors, we may waive the minimum required balance, including whether or not you have other
accounts with us.

Transaction Costs
Transaction costs are the costs associated with purchasing or selling securities. Client pays all transaction costs,

Clearing Custodial Firms

We offer a wide range of advice. This program is maintained hy numerous cuslodians. Custodians, at their sole discretion, may add or
remove mutual funds from their platforms without prior notice. In their platforms, transaction costs may be waived on purchases that would
normally carry a transaction charge, which may provide your Investment Adviser Representative with an incentive to recommend a mutual
fund. This incentive is increased if you have an account that your Investment Adviser Representative pays for the transaction costs. To help
mitigate this conflict of interest, we monitor the sales activilies of our advisors to ensure that products and services they offer to you are
appropriate.

Trading Authorization
An account can be managed either on discretionary or non-discretionary basis.

Types of Securities

Your Investment Adviser Representative will purchase securities on your behalf based on your goals and objectives. In order o meet your
needs, we provide a wide range of investment choices for you to consider. Some of the securities we may offer to you include, but are not
limited to:

General Securities

Covered Call Options and Purchasing Put Options
Fixed Income Securities

Mutual Funds

Exchange Traded Funds

Unit Investment Trusts
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Financial Plans

Financial planning typically involves providing a variely of services to individuals or families regarding the management of their financial
resources based upon an analysis of their individual needs. Generally, financial planning services involve preparing a financial program for a
client based on the client's financial circumstances and objectives. The information provided as part of this service would normally cover present
and anticipated assets and liabilities, Including insurance, savings, investments, and anticipated retirement or other employee benefits.

The advice that is provided to you by your Investment Adviser Representative may include general recommendations for a course of
activity or specific actions, to be taken by you.

Our financial planning services involve meeting with you to determine your financial goals and objectives, We then develop and deliver
to you a written financial plan. At that point, our advisory relationship is typically concluded.

Initial Client Meeting

The purpose of this meeting is to discuss with you spacific areas of concern and potential planning areas. During this meetling, your
Investment Adviser Representative will work with you to determine whether or not a financial plan is appropriate for your specific
circumstance.

As part of your inilial meefing, or as a separate meeting, your Investment Adviser Representative will review all necessary documents
for him/her to develop a financial plan for you. These documents may include, among other things, brokerage statements, income tax
statements, a current will, other financial ptans, business agreements, retirement information, efc.

Developing a Financial Plan

Based on the information that your Investment Adviser Representalive gathers about your specific circumstance, a financial plan will
be developed for you. Your Investment Adviser Representative may use various computer software tools to assist them in creating the
financial plan. While our advisors will not provide tax or legal advice, with written permission from you, they may speak with your



attorney and/or tax professional.

Financial plans may consist of:
Financial Position — Financial position review encompasses a review of your current financial position, including a review of your current cash

fiow. This type of review typically involves reviewing your net worth, cash flow, budget, debt, and investment accounts.

Retirement Planning — Retirement planning typically consists of analyzing your current or expected future retirement needs. Based on your
current level of retirement savings, additional retirement accounts (such as an IRA or Roth IRA) may be recommended, or additional
contributions to your existing company retirement plan may be recommended.

ERISA Planning — if you have a company refirement plan that falls under ERISA {such as a 401(k), defined benefit plan, elc.), your investment
Adviser Representative may provide education on your company retirement account but not specific investment advice. The education that they
provide to you will be limited to:

» General principles for invesling, overall assel allocalion strategies, and general information about the options currently
available in your plan.

= Your Investment Adviser Representative may consider the amount of assets you hold in your company retirement plan in
order o determine and recommend an overall investment strategy for you.

«  Your Investment Adviser Representative may not provide you with specific investment advice regarding investments held within your
company retirement plan. This includes recommending that you invest a certain percentage info an investment option held within your
company plan.

insurance Analysis — insurance analysis typically consists of analyzing your current or expected insurance needs. Based on your specific
circumstances, such as, number of dependents and the age of the members in your household, your Investment Adviser Representative may
suggest the need to increase or decrease the amount of insurance you currently have. Cerlain states do not allow us to charge you a separate
management fee to review your insurance needs.

Education Planning — Your Investment Adviser Representative may review your current or future needs as it relates to paying for
education expenses for you or your dependents. This type of review typically analyzes the amount of money you are saving for education
expenses.

Tax Efficient Investing Strategies — As part of the consulting services, your Investment Adviser Representative may nol provide you with
tax advice. However, your Investment Adviser Representative may assist you in designing an investment strategy to maximize the tax
efficiency of your portfolio,

Advice Provided

The financial plan will provide you with recommendations and advice tailored to your specific financial goals, objectives, and situation. You are
under no obligation to act an the advice that is given o you. If you choose to act on any of the advice given to you, you are under no
obligation to apen any accounts with us, and youmay, in fact, open accounts with firms that are not affiliated with us.

Delivering the Plan
Your Investment Adviser Representative will deliver and explain the financial plan or a letter recapping the advice that is being
provided to you.

Consuiting Services

Consulling services, while similar to traditional financial planning, provide you with severaf distinct services: eslate planning, investment
planning, financial analysis, and retirement planning. These include the ability for your Investment Adviser Representative to provide a
broader range of financial advice and services, including the ability to provide specific security recommendations. The servi ces are
offered to you over a longer period of time (up to three years).

in addition to generat consulting services, you may also receive education and advice on your retirement accounts that fall under the Employee
Retirement Income Security Act (ERISA) and that are held with other firms. An example of this type of accountis an employer sponsored 401(k)
plan. In this scenario, your Investment Adviser Representative will act as a 3(21) Fiduciary. This means that your Investment Adviser



Representative is required to be prudent and act in your best interest when making recommendations and providing advice,

Consuilting Services Term

Consulting services allow our advisors to provide continuous advice to you for the duration of the consuiting service contract. The contract is
in effect for three years from the time you initially sign the conlract. The contract may be terminated earlier at the request of you or us. If you
wish to continue the consulting arrangement after the contract expires, you will need to execute a new contract with another three year term.

Initial Client Meeling

The purpose of this meeting is to discuss your current and future goals and objectives. During this meeting, your investment Adviser
Representative will explain the consulting process, set reasonable expectations with you, and discuss any initial concerns that you
may have.

As part of your initial meeting, or as a separate mesting, your investment Adviser Represenlative will review all necessary documents
for him/her to develop a course of action for you. These documents may include, among others, brokerage statements, income tax
statements, current will, other financial plans, businesses agreements, retirement information, etc.

Subsequent Review Meelings
Based on the services provided to you, your Investment Adviser Representative will schedute subsequent meetings to discuss the status
of recommended actions. These meetings may occur in a number of ways, including over the telephone, in person, or via email.

Advice Provided

The consulting services your Investment Adviser Representative provides will include recommendations and advice tailored to your specific
financial goals, objectives and situation. You are under no obligation fo act on the advice that is given to you. if you choose to act on any of the
advicegiven to you, you are under no obligation {o open any accounts with us, and youmay, in fact, openaccounts with firms that are not affifiated
with us.

ERISA Plan Participant Agreement

Retirement plans subject to the Employee Retirement income Security Act of 1974 may retain an Investment Adviser Representative of SiA to
provide advisory and consulting services fo your retirement plan. For more information, please refer to the ERISA Plan Participant Agreement
for Assets Held by an Employer Sponsored Plan. In providing these services, SIA may act as a fiduciary as defined under Section 3(21) {A) (i)
of ERISA but will serve in such capacity only with respect to the provision ERISA-defined investment advice.

Advisory services may consist of:
»  Reviewing or Assisting Establishing investment Policies and Objectives
Preparation of investment Policy Statement
investment Recommendations
{investment Manager Recommendations
Investment Monitoring
Selection of Qualified Default Investment Altemative
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Your Investment Adviser Representative can assist in coordinating the implementation of any advisory recommendations, including referrat to
olher professionals. However, the decision to implement any recommendation rests exclusively with the Plan and its fiduciaries, and there is no
abligation to implement any such recommendations through SIA or Investment Adviser Representative.

Consulting services may consist of: Charler for Fiduciary Commitlee, Education Services to Fiduciary Commiittee, Performance Reporls, Fee
Monitoring, Participant Education Services and Service Provider Recommendations.

in performing consulting services, Investment Adviser Representative and SIA are acting solely as an agent and at Plan's direction and
not as a fiduciary of the Plan.

Excluded services not offered as part of the ERISA Plan Participant Agreement;

o Custody, Trade Execution — Taking custody or possession of any Plan assels, ensuring that contributions by the Plan or
from participants are timely deposited with the trustee or custodian for the Plan, or execuling orders for trades or securities
transactions with respect to the Plan's assets.

o Employer Slock Fund; Brokerage Window — Providing advice regarding the prudence of Plan investments in any employer stock
orproviding guidance to particlpants concerning investments through any brokerage account window under the Plan.

o  Proxies — Rendering advice on, or acting with respect to, the voling of proxies solicited on behalf of securities held in trust
by the Plan, or the exercise of similar shareholder rights regarding such securities.

o Discretionary Plan Administration — interpreting the Plan, determining eligibility under the Plan, distributing Plan assels to
pay benefits or expenses, determining benefit claim, or making any other discretionary decisions with respect to the
administration of the Plan.



o Legal or Tax Advice — Reviewing or amending Plan documents for compliance with changes in tax qualification requirements,
or providing legal or tax advice on matters relating to the Plan, including advising on whether Plan investments will result in
unrelated business taxable income.

Excluded services not offered as part of the ERISA Plan Participant Agreement;
o Participant Advice — Furnishing any fiduciary "investment advice” within the meaning of ERISA lo participants relating to
any participant-directed investmenis under the Plan. Any personal invesiment-related services provided by SIA to
individuals, including but not limited to individuals who are Plan participants, will be unrelated to the Services.

o Regulatory Notices; Reporis — Distributing summary plan descriplions, elections, and any other notices required by law to
pa

icipants, or filing any govermmental reports for the Plan or Client.

Regulatory Assets Under Management
As of July 2025, $ 108,000,000 of assets is managed on a discretionary basis.

Approved registration date for MN is February 13, 2024.
ITEM 5 - FEES AND COMPENSATION

SIA andfor your investment Adviser Representative are compensated in several ways. We want to ensure that you understand how we
as SIA and our advisors are compensated as well as other costs associated with your account. Here are a few important facts about the
fees and costs asscciated with your account;

Assets Under Management (AUM)

Your Investment Adviser Representative will earn compensation for managing these accounts by c¢harging you an advisory fee. This fee
is called an asset under management (AUM) fee. Essentially, this means that on a quarterly basis, we will charge you in advance a fee
that is calculated as a percentage of the market value of the assets held within your advisory account. In other words, AUM fees are
based on the market vaiue of the assets held in the account on the last day of the previous guarter.

Consolidated Billing

if you have multiple accounts, you may be offered the option to have a consolidated management fee deducted from one primary accournt,
instead of having management fees deducted from each account, provided this primary account is not a retirement account and that the
accounts have the same fee schedules and advisors. The primary account will have lower performance retums than it would ctherwise have,
and your other accounts will have higher returns than they otherwise would have.

Negofiable Fees

While we have a maximum fee that can be charged to manage your account, you and your investment Adviser Representaiive may
negotiate a lower fee. Because our fees are negoliated between you and your advisor, individual clients will pay different fees for
receiving the same or similar advisory services.

You Pay Your Advisory Fees in Advance

Unless specifically stated below, our AUM fees are assessed on a quarterly basis in advance. This means that you are charged for the
following calendar quarter's advice and not for past advice. Fees are generally automatically deducted from your advisory account. Pleass, see
Item 15 regarding further information on direct deduction of advisory fees. You may also pay your advisory fees by check. if you terminate
your account prior to the end of a quarter, we wili refund any advisory fees owed to you on a proraled basis. The prorated fee is based on the
number of days remaining in the quarter.

Advisory Programs May Be More Expensive

The advisory fees you pay to us are for the investment advisory services that we provide to assist you with selecting the right mix of
investments. Because mosl advisory programs purchase investments that have their own internal or management fees {such as mutuat
funds), the total cost of the program may be more than If you were to buy the securities individually.

Tiered Fee Schedules
in general, and unless specifically stated on our contract with you, we charge fees on a tiered fee struclure. This means that your advisory
account can be charged multiple percentages depending on the amount of assets held within the account.

Stonefield Investment Advisory, Inc. Fee Services:

Assets Under Management Quarterly Fee Annual Fee
Per Account
$0.00 - $99,999.99 0.40% 1.60 %
$100,000.00 - $485,999.99 0.30% 1.20%
$500,000.00 - $9589,995.89 0.25% 1.00 %
$1,000,000.00 & Above 0.22% .88 %

The minimum account size is $25,000 of assets under management. Stonefield Investment Advisory, Inc. in its sole discretion, may
negoliate to waive/reduce its stated account minimum or fees. We do not household accounts to meet the fee breakpoints.



Fee example, the first $99,999.99 in assets will be assessed an annual fee of 1.60%; additional assets in the $100,000 - $499,999.99
range will be assessed an annual fee of 1.20%; additional assets in the $500,000 - $999,999.99 range will be assessed an annual fee of
1.00%, and additional assels in the $1,000,000 & above range will be assessed an annual fee of .88%.

The table below illustrates the manner in which the fee is calculated for $1,200,000 AUM:

AUM Per Account Annual Fee% Annual Fee$
$0 to $99,989.99 $99,999.99 1.60% $1,600
$100,000t0 $499,995.09 $499.,09099 1.20% £4,800
$500,000 10 $999,900.60 $990,99098 1.00% $5,000
$1,000,000& above ¥200,000.07 0.58% 31,760
Tolal $1,200,000 1.10% $13,160

Additional Fees and/or Expenses

Products such as certain mutual funds and varable annuities are required to be held by you for a period of time. If you selt a security prior tothe
required holding period, the custodian may assess a fee. This will be described in detail within the product's prospactus. Please read the
prospectus or stalement of additionalinformation carefully so that you fully understand any fees you may incurwhen selling a security.

In addition to your advisory fee, your accounts may include additional costs. These costs may include, but are not limited to, account maintenance
fees, transaction costs, wire transfer fees, costs associated with exchanging currencies, and return check fees.

Additions and Withdrawals

Client may make additions to or withdrawals from an Account in any of the SIA's Sponsoered Programs at any time, subject to SiA's right to
teminate the Account if it falls below the minimum account value as determined by SIA from time to time or as otherwise provided in the Client's
advisory agreement. Additions may be in cash or securities, provided that SIA reserves the right to decline to accept particular securities into the
Account or to impose a waiting period before certain securilies may be deposiled. If cash or securities are accepted for management in the
Account during the quarter, a prorated Asset-Based Fee based on the value of the assets may be charged upon deposit. Client may requast
periodic withdrawals; and alternatively, may withdraw Account assets subject to the usual and customary securities settfement procedures.

Client acknowtedges that Accaunt is responsible for any charges, including contingent deferred sales charges, surender charges, or redemption
fees, that apply to redemptions or liquidations of securities held in the Account. No Asset-Based Fee adjustment will be made during any quarter
for appreciation or depreciation in Account asset value during that period, nor shall any adjustment or refund be made with respect to partial
additions or withdrawals which when aggregated, total less than $10,000 per day.

Financial Planning Fees

Because financiaf planning can range in complexity, we do not have a fee schedule for financial planning services. During your initial
or subseqguent meetings with your advisor, you will discuss an appropriate fee for the services provided to you. Some of the faclors
used to determine the appropriate fee are the time needed to create a customized plan; as well as, the complexity of the plan. Your
Investment Adviser Representative will charge you either a flal fee or an hourly fee for financial ptanning work done on your behatf, A
fiat fee is a specific dollar amount that you will pay for financial planning services and can range from $1,200.00 - $3,000.00 depending
on the time and compilexity of the anticipated work. An hourly fee is a fee that is based on an hourly rate (as negotiated between you
and your advisor} multiplied by the number of hours that your Investment Adviser Representative needs io create yourplan.

The fee may be collected by your Investment Adviser Representaltive either at the time that the financial planning contract is signed or
when the final plan is delivered to you. In either case, all checks should be made payable to SIA and not your Investment Adviser
Representative. You pay your financial planning fee when you sign the financial planning agreement either 100 percent of the total fee
up-front, or half of the fee at the time the financial plan is signed, and then the remaining half of the total fee when your financial plan is
provided to you by your advisor.

A typical Financial Plan would cost an average of $1,500.00 ($150.00 - $300.00 per hour) with five hours of work anticipated. As the
complexity of the plan increases the fotal billable hours will increase. A detailed analysis for a business involving multiple pariners, outside
consultations, or complex planning strategres will be bilted at the hourly rate of $300.00. These fees are not contingent and are not affected
by assels placed in fee-based accounts. At no time will Stonefield Investment Advisory, Inc. require any prepayment of greater than

$500.00 for Financial Planning Services delivered more than six (8) months in advance. The Client will be provided an eslimated hourly
cost, Stonefield Investment Advisory, Inc. will notify the Client prior o the additional work needed for approval and Client will be invoiced
for any additional time spent over the estimated cost.

Constilling Service Fees

As with financial planning, we do not have a standard fee schedule for consulting services. During your initial or subsequent meetings
with your advisor, you will discuss an appropriale fee for the service. Some of the factors used o determine the appropriate fee are
the time needed to review your situation; as well as, the complexity of your situation, Your fee may be either a flat amount or based on
an hourly rate. A flat fee is a specific dollar amount that you will pay for consulting services. A flat fee is a specific dollar amount that
you will pay for financial planning services and can range from $1,200.00 - $3,000.00 depending on the time and complexity of the
anticipated work. An hourly fee is a fee that is based on an hourly rate (as negotiated between you and your advisor) multiplied by the
number of hours that your Investment Adviser Representative needs to spend on your situation.

Similar to the Financial Planning Fee the Consulting Service Fee would cost an average of $1,500.00 ($300.00 per hour) with five hours
of work anticipated. As the total billable hours increase the fee will increase. The consulfing fee wilt be billed at the hourly rate of $300.00.

8



At no time will Stonefield investment Advisory, Inc. require any prepayment of greater than $500.00 for Consulting Services delivered
more than six (6) months in advance. The Client will be provided a Consuiting Services Agreement.

Additionally, for ERISA consulting, you may elect an asset-based fee.

ERISA Consulting Service Fees Quarterly Fee Annual Fee
50 - $149,999.99 0.150% 600 %
$150,000 - $299,999.99 0.125% 500 %
$300,000 - and above 0.100% . 400 %

Fees will be invoiced in arrears. The consulting fee may be paid for you by check or by deducting the fee from your bank account by
completing an ACH Request Form. In either case, the fee should be made payable to SIA and not your Investment Adviser
Representative.

ERISA Plan Participant Agreement

We do not have a standard fee schedule for the ERISA Plan Participant Agreement. However, the maximum annual fee that may be
charged is 1.5%. In meetings with your advisor, an appropriate fee for the advisory and consulting services to be provided fo the Plan
will be discussed. Some of the factors used to determine the appropriate fee are the nature of the services being provided, the time
relaled to providing such services, and the complexity of the Plan.

Your fee may be either an annual flat fee payable in equal quarterly payments; or an annual asset-based fee equal to a percentage of
asseis, payable on a quarierly basis; or an annual, blended asset-based fee based on a tired fee schedule, payable on a quarierly basis.
A flat fee is a specific doflar amount that you will pay for consulting services. Tired fees refer to fee schedules; whereas, the value of
Pian assets reaches a new threshold, the assets above that threshold are charged successively lower percentages. Fees are paid in
arrears. This means that a Plan's fees pay for services that the Plan received in the ERISA Plan Participant Agreement in the prior
quarter. The fee may be paid for you by check by deducling the fee from your bank account by completing an ACH Request Form. In
either case, the fee should be made payable to SIA and not your Investment Adviser Representative.

In the event a trading error occurs in your account, our policy is fo restore your account fo the position it should have been in had the
trading error nol occurred. Depending on the circumstances, corrective actions may include canceling the trade, adjusting an allocation
and/or reimbursing the account. Profits or losses from the correction of the trade error do not get allocation {o the client. Stonefield
Investment Advisory, Inc. covers any losses while any gains are left in a segregaled Trade Error account and will be donated to charity.

ITEM 6 — PERFORMANCE-BASED FEES & SIDE-BY-SIDE MANAGEMENT

Stonefield Investment Advisory, Inc. does not charge any performance-based fees {fees based on a share of capital gains on or capital

appreciation of the assets of a client).
ITEM7 - TYPES OF CLIENTS

Stonefield Invesiment Advisory, Inc. provides portfolic management services to individuals, high net worth individuals, corporate pension
and profit-sharing plans, charitable institutions, foundations, endowments, and municipalities.

Qur advisory accounts all require a minimum opening deposit. Depending on the specific program, the opening deposit may vary between
the amounts of $25,000. For the minimum account opening balance required for each program, see ltem 4 of this Brochure.

ITEM 8 - METHODS OF ANALYSIS,
INVESTMENT STRATEGIES AND RISK OF LOSS

Most of the advisory services we provide involve the purchase {or liquidation) of securities. All investing involves some level of risk. In
many cases, the risk may include the potential to lose your entire principal value. All securitfes sold have disclosure documents that
discuss these risks. This disclosure document is commonly referred to as a prospectus but may be called something else depending on
the type of security you have purchased. in any case, it is extremely important that you read these documents in their entirety. If you have
any additional questions regarding your investments, please speak with your investment Adviser Representative immediately.

Client assumas all market risk involved in the investment of account assets in the Investment Advisory Agreement and understands that
investment decisions made for this Account are subject to various markels, currency, economic, political, and business risks. Except as
may olherwise be provided by law, Stonefield Investment Advisory, Inc. will not be liable to Client for (a) any loss that Client may suffer
by reason of any investment decision made or other action taken or omitted in good faith by Stonefield investment Advisory, Inc. with that
degree of care, skill, prudence and diligence under the circumstances that a prudent person acling in a fiduciary capacity would use; {b)
any loss arising from Stonefield Investment Advisory, Inc.'s adherence to Client's instructions or lack thereof; or (c) any act or fallure to
act by a custodian of Client's Account.



Nothing in this Agreement shal relieve Stonefield investment Advisory, Inc. from any responsibility or liability Stonefield Investment
Advisory, Inc. may have under stale or federal stalutes.

Our advisors may use various methods to determine an appropriate investment strategy for your portfolio, During your initial and
subsequent meetings with your advisor, they will discuss the methods they used. The analysis performed may include the following:

Technical Analysis

This type of analysis utilizes statistics to determine trends in security prices. Technical analysis tends to focus on factors such as
trading volume, demand, and securily price fluctuations. This type of analysis is also commonly referred to as chart analysis due to the
fact that this analysis tends to review various historical charts and graphs.

Fundamental Analysis
This type of analysis concentrates on earnings, a company’s financial statements, and the quality of a company's management. These
quantitative factors are then used to attempt to determine the financiat strength of a company,

Assel Alfocation
Asset allocation investment strategies attempt to optimize the risk and reward of your portfolio by investing among several asset
classes,

Concentrated Investment Strategies

Certain investment strategies may be concentrated in a specific seclor or industry. If you invest in a porifolio or strategy that is made up
of & concantrated position, sector or industry, your portfolio will be more likely to sharply increase or decrease in value with changes in
the markets. Concenirated strategies are more volatile because the risk associated with each company represents a large percentage
of your overall portfolio value.

Afternative Invesiments

Non-traded REITS, business development companies (BDCs), limited parinerships, and direct alternatives are subject to various risks
such as llliquidity and property devaluation based on adverse economic and real estate market conditions and may not be suitable for
all investors. A prospectus that discloses all risks, fees and expenses may he obtained from your advisor. Read the prospectus
carefully before investing. This is not a solicitation or offering which can only be made in conjunction with a copy of the prospectus.

Investors considering an investment sirategy utilizing alternative investments should understand that alternative investments are
generally considered speculative in nature and may involve a high degree of risk, particularly if concentrating investments in one or few
alternalive investments. These risks are potentially greater and substantially different than those associated with traditional equity or

fixed income investments.
ITEM 9 — DISCIPLINARY INFORMATION

Registered Investment Advisers are required to disclose all material facts regarding any legal or disciplinary events that would be materiat
to your evaluation of Stonefield Investment Advisory, Inc. or the integrity of Stonefield fnvestment Advisory, Inc.'s management. Stonefield
Investment Advisary, Inc. has no disciplinary information against us appficable to ltem 9.

ITEM 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS

Jon Wermer is a licensed insurance agent, who may be affiliated with various companies.. In their capacily as a licensed insurance agent,
they may offer insurance producis and receive normal and customary commissions as a result of such transactions, which presents a conflict
of interest because they have an interest in making commissions on sales that may be adverse to your interests. Stonefield Investment
Advisory, Inc. and their investment Adviser Representatives will always actin the best interest of their Clients in accordance with their fiduciary
duly. To mitigate {his conflict of interest, we routinely review our client accounts to ensure that the services and products being
recommended are consistent with your stated goals and objectives,

ITEM 11 — CODE OF ETHICS

We and our employees may buy and sell securilies that they recommend to advisory clients for purchase and sate. To the extent
possible, we and our employees will process securities transactions for client accounts ahead of simitar transactions contemplated for their
own accounts. To ensure employee transaclions are supervised, we have established a Code of Ethics designed to prevent conflicts of
interest, Under the requirements of the Code, each Adviser employee is required to file personal transaction reports regularly for transaclions
in accounts in which they have a beneficial interest. In addition, certain types of transactions for employee personal accounts require
preapproval and certain types of transactions are prohibited. A complete copy of our Code of Ethics is available upon request.

ITEM 12 - BROKERAGE PRACTICES

We primarily recommend that clients establish brokerage accounts with Schwab Institutional division of
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Charles Schwab & Co., Inc. (“Schwab”), a registered broker-dealer, member SIPC or any other qualified custodian {"the Custodian”). The
Custodian is an independent and unaffiliated SEC-registered broker-dealer. The Custodian offers lo independent investmenl advisers
services, which include custody of securities, trade execulion, clearance and settlement of transaclions. We receive some benefits from the
Custodian through its participation in the program. (Please see the disclosure under ltem 14). The Custodian, We, and/or Investment Adviser
Representatives may receive benefits such as assistance with conferences and educational meetings from product sponsors.

We believe that the Custodian provides the best services at the most reasonable commission rales possible. The reasonableness of
commissions is based on several factors, including the broker's ability to provide professional services, competitive commission rates, volume
discounts, execution price negotiations, the broker's reputation, experience and financial stability of the broker or dealer, and the quality of
service rendered by the broker or dealer in other transactions.

Best execution is not measured solely by reference to commission rates. Paying a broker a higher commission rate than another broker
might charge is permissible if the difference in cost is reasonably justified by the qualily of the brokerage services offered.

Certain no-load mutual funds may impose a transaction fee with respect to purchases made through a broker/dealer like the Custodian that
clients would not have to pay if they dealt direcily with that no-load fund. However, the advantages of a consolidated account with cenlralized
bookkeeping and reporting, direct access to funds with a single telephone call, as well as less expensive commission rates on individual
stocks and bonds than those available through a fuli-service broker far outweigh the small transaction fees. It may be the case that the
recommended broker charges a higher fee for a particular type of service, such as commission rates. Clients that elect the services of
broker/dealers other than those recommended may be subject to additiona! service fees imposed by us al our discretion and also may not
be able to participate in aggregate trading practices.

Clients primarily grant us discretionary authority over the selection of and amounts of securities to be bought andfor sold for their account
without obtaining their prior consent or approval from the client. (See Advisory Business) The trading authority wilf allow us to take advantage
of lime-sensitive market conditions in securities, which are consistent with the client's prior stated investment objectives. However, our
investment authority may be subject to specified invesiment abjectives, guidelines, andfor conditions imposed by the client. For example, a
client may specify that the investment in any particular stock or industry should nol exceed specified percentages of the value of the portfolio
andfor restrictions or prohibitions of transactions in the securities of a specific industry. We do not participate in initial public offerings.

Brokerage for Client Referrals
Typically, clients are referred to Schwab and We do not receive referrals from Schwab.

Directed Brokerage
A client may direct us to use a specific broker; however, the broker may not wish to establish a new relationship with us.

We participate in the Custodian institutional customer program, and we may recommend the Custodian to Clients for custody and brokerage
services. There is no direct link between our participation in the program and the investment advice it gives to its clients, although We recelve
economic benefils through its participation in the program that are typically not available to the Custodian retail investors. These benefits
include the following products and services (provided without cost or at a discount): receipt of client statements and confirmations; research
refated products and tools; consulting services; access lo a trading desk serving adviser participants; access to block trading {which provides
the ability to aggregate securities transactions for execution and then aliocate the appropriate shares to client accounts), the abilily te have
advisory fees deducted directly from client accounts; access to an electronic communications network for client order entry and account
information; access to mutual funds with no transaction fees and to certain institutional money managers; and discounts on compliance,
marketing, research, technology, and practice management products or services provided to us by third party vendors. The Custodian may
also have paid for business consulting and professional services received by our related persons. Some of the products and services made
available by the Custodian through the program may benefit We bul may not directly benefit its client accounts. These products or services
may assist us in managing and administering client accounts, including accounts not maintained at the Custodian.

Other services made available by the Custodian are intended to help manage and further develop its business enterprise. The benefits
received by us or our personnel through participation in the program do not depend on the amount of brokerage transactions directed to the
Custodian. As part of its fiduciary duties to clients, we endeavors at all times to put the interests of its clients first. Clients should be aware,
however, that the receipt of economic benefits by us or our related persons in and of itself creates a conflict of interest and may influence
our choice of the Custodian for custody and brokerage services.

Aggregation of Orders

We may aggregate orders with respect to a security if such aggregation is consistent with achieving best execution for the varlous client
accounts. When orders are aggregated, each pariicipating account will receive the average share price for ali transactions in a particular
security effected to fill such orders on a given business day. Transaction costs will generally be allocated upon each account's parlicipation
in the transaction. Specific allocations may be chosen based upon an account's existing positions in securities, the cash availability of one
or more particular accounts, a partial fill of the aggregated trade, tax reasons, or the required minimum trade lol sizes for foreign securities.

ffitis not possible to aggregate a trade, a client may receive a different price on a security transaction and may not be able to purchase or
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sell the same quantity of a security. In addition, clients that elect the services of broker/dealers other than those recommended may not be
able to participate in aggregate trading practices.

ITEM 13 - REVIEW OF ACCOUNTS

We review your account in several ways. Our account reviews include:

*  Annual Client Contacts - On at least an annual basis, your Investment Adviser Representative will contact you to arrange
a review of your advisory accounts with you. In general, this review includes any SlA-sponsored programs and certain third-
party money manager programs. The purpose of this review is to determine what, if any, adjusiments need o be made fo
your portfolio.

*  Supervision - Your advisor's designated supervisor reviews the advisory services provided to client accounts of any
nvestment Adviser Representative who he or she supervises. If this review raises any issues associated with your account,
they will investigate the issue to determine if any further action is needed or warranted.

ITEM 14 — CLIENT REFERRALS AND OTHER COMPENSATION

We do nol currently have any client referral relationships. Thus, we do not pay any fee to a third party for making client referrals to it. Also,
as indicated above, we do not direct brokerage transactions to any third party, including Schwab, in return for client referrals.

ITEM 15 - CUSTODY

Schwab, our clearing firm, maintains those assels as the qualified custodian. SiA also has constructive custody when we are authorized
by you in wiiling to instruct the custodian to deduct management fees from the Client's account. Schwab will send you account
statements, which you should carefully review. SlA relies on the custodian to price and value assels and provide cost basis information
for tax reporting of client assets. You should contact the custodian for the cost basis accounting method applicable to your account.
[nitial cost basis is the value at deposit.

Schwab 's malling address is:
Charles Schwab

P£.0. Box 982603

El Paso TX 79998

For IRA and other retirement accounts, Schwab serves as directed trustee and IRA custodian for the accounts. The IRA accounis remain
physically custodied at Schwab and are included in Schwab’s required net worth calculation under the Internal Revenue Code. Schwab
may charge iRA or other retirement accounts maintenance or termination fees. Other costs that may be assessed to you that are not part
of the Program Fee include, but are not limited to, electronic fund and wire transfers and IRA custodial fees. Qur clients may have standing
tetters of authorization on their accounts. We have reviewed those relationships and determined that they meet the IAA no action letter
seven conditions and do not trigger the surprise custody audit.

Custody s also disclosed in Form ADV because we have authorily to transfer money from client account(s), which constilutes a standing
fetter of authorization (SLOA). Accordingly, we will follow the safeguards specified by the SEC rather than undergo an annual audit

ITEM 16 — INVESTMENT DISCRETION

As discussed in more detail in item 4 of this brochure, in certain programs you may authorize your Investment Adviser Representative
to have investment discretion over your account. An Investment Adviser Representative must receive writllen approval from us prior to
offering investmenl discretion services fo you. If we approve an Investment Adviser Representative to offer investment discretion to
clients, they must also obtain written authorization from you prior to exercising such discretionary authority over your account, As
discussed in more detail in ltem 4, you may place reasonable restrictions on the management of your account, whether it is discretionary
or nen-discretionary, including restrictions on the type of securities that can be purchased in your account,

Our advisors are prohibiled from having the ability to withdraw funds andfor securities from your account without your express permission,

ITEM 17 — VOTING CLIENT SECURITIES (I.E., PROXY VOTING)

For all the advisory services and programs offered through SIA, neither we, nor our advisors, have any authority to vote proxies on your
behalf. You are solely responsible for receiving and voting proxies for the securities that you maintain within your account,

ITEM 18 — FINANCIAL INFORMATION

Registered Investment Advisers are required in this [tem to provide you with certain financial information or disclosures about Stonefield
Investment Advisory, Inc.'s financial condition. Stonefield Investment Advisory, Inc. has no financial commitment that impalrs its ability
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to meet contractual and fiduciary commitments to Clients and has not been the subject of a bankruptcy proceeding. Stonefield Investment
Advisory, Inc., at times, has discretionary authority or custody of Client funds, securities, or require/solicit prepayment of more than
$1,200.00 in fees per Client six months in advance or have a financial condition that could impair our ability to meet our contractual
obligations. Therefore, we are not required to provide our audited balance sheets.

ITEM 19 — ADDITIONAL INFORMATION
Business Continuity Plan

We maintain a business continuity plan designed to minimize the impact of disasters, emergencies and other unforeseen circumstances
involving our services and communications. Please visit the Stonefield Investment Advisory, Inc. website www.stonefieldinvestments.com
for the current Business Continuity Plan.

Privacy Notice To Qur Clients

We have adopted this policy with recognition that protecting the privacy and security of the personal information we obtain about our
customers is an important responsibility. We also know that the customer expects us to service their accounts in an accurate and
efficient manner. To do so, we must collect and maintain certain personal information about our customers. We want the customer to
know what information we collect and how we use and safeguard that information.

What Information We Collect

We collect certain nonpublic personal identifying information about our customers (such as name, address, social security number, etc.)
from information that the customer provides on applications or other forms as well as communications (electronic, telephone, written, or
in person) with the customer or authorized representatives (such as attorneys, accountants, etc.). We also collect information about
brokerage accounts and transactions (such as purchases, sales, account balances, inquiries, etc.).

What Information We Disclose

We do not disclose the nonpublic personal information we collect about our customers to anyone except: (i) in furtherance of our
business relationship and then only to those persons necessary to effect the transactions and provide the services that the customer
authorizes (such as broker-dealers, custodians, independent managers, etc.); (i) persons assessing our compliance with industry
standards (e.g. professional licensing authorities, etc.); (ii) our attorneys, accountants, and auditors; or (iv) as otherwise provided by
law.

We are permitted by law to disclose the nonpublic personal information about our customers to governmental agencies and other third
parties in certain circumstances (such as third parties that perform administrative or marketing services on our behalf or for joint
marketing programs). These third parties are prohibited to use or share the information for any purpose. If the customer decides at
some point to either terminate our services or become an inactive customer, we will continue to adhere to our privacy policy, as may be
amended from time to time.

Security of Customer Information

We restrict access to customer nonpublic personal information to those employees who need to know that information to service the
accounts. We maintain physical, electronic, and procedural safeguards that comply with applicable federal or state standards to protect
customer personal information.

Changes To Qur Privacy Policy Or Relationship With The Customer
Our policy about obtaining and disclosing information may change from time to time. We will provide the customer notice of any
material change to this policy before we implement the change.

If your personal information with us becomes inaccurate, or if you need to make a change to that information, please contact us at the
number shown below so we can update our records.
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Class Action Lawsuits
We do not determine if securities had by you are the subject of a class action lawsuit or whether you are eligible to participate in class

action settlements or litigation nor do we initiate or participate in fitigation to recover damages on your behalf for injuries as a result of
actions, misconduct, or negligence by issuers of securities held by you.
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FORMADV PART 2B BROCHURE SUPPLEMENT
September 1, 2025

Jon Robert Werner
CRD # 2454413

Stonefield Investment Advisory, Inc.
425 Second Street SE, Suite 1200
Cedar Rapids, lowa 52401

319.377.7811
Website: www.Stonefieldlnvestments.com

ITEM 1 - COVER PAGE

This brochure supplement provides information about Jon R. Werner that supplements the Stonefield Investment Advisory,
Inc.’s brochure. You should have received a copy of that brochure. Please contact Jon R. Werner, Chief Compliance Officer, at
319-377-7811 or jwerner@stonefield.us if you did not receive Stonefield Investment Advisory, Inc.’s brochure or if you have any

questions about the contents of this supplement.

Additional information about Jon R. Werner also is available on the SEC’s website at www.adviserinfo.sec.gov.
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ITEM2 -EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Jon R. Werner, CRD #2454413, Born 1969, is an owner/partner/CCO of Stonefield Investment Advisory, Inc. from December of
2005 — Present. He was a Principal and Registered Representative for Cetera Advisors LLC March 2012 — December 2020. He
was an Investment Adviser Representative for Pacific West Securities, Inc. (October 2010 — February 2012). Prior to that he was
an Investment Adviser Representative for Cambridge Investment Research, Inc. from November 1998 until October 2010. Before
that he worked for Robert W. Baird & Company Incorporated from May to November of 1998. He began his career at Northwestern
Mutual Investment Services, LLC April of 1994 and was there until November of 1998. He earned a Bachelor of Arts degree in
Communication Studies & Psychology from the University of lowa in 1991. He has passed the following Securities Examinations:
Series 6 (03/1994), Series 7 (05/1998), Series 24 (09/2006), Series 63 (03/1994) and SIE (10/2018)

ITEM 3 - DISCIPLINARY INFORMATION

Jon R. Werner has one customer complaint in 2012 which resulted in Disclosure Events. Please see www.finra.org/brokercheck
and/or the IAPD link www.adviserinfo.sec.gov for additional information about Jon R. Werner, CRD #2454413.

ITEM4 - OTHER BUSINESS ACTIVITY

Jon R. Werner is a licensed insurance agent and, in this capacity, Jon can sell insurance products such as fixed and variable life
insurance products to clients and receive normal and customary commission compensation. You are under no obligation to
purchase insurance products through Jon on a commissionable basis. Jon receives other compensation such as fixed or variable
life trails. The potential for receipt of commissions and other compensation gives Jon an incentive to recommend insurance products
based on the compensation received, rather than on the client’s needs. To address this conflict, clients purchasing insurance from
Jon will receive certain disclosure documents and complete additional documentation to complete the transaction. Jon devotes
approximately 5% of his time to commission insurance business.

ITEM 5 —-ADDITIONAL COMPENSATION

Jon R. Werner does not receive additional compensation for advisory services other than from the sale of insurance products
previously described.

ITEM 6 — SUPERVISION

The Stonefield Investment Advisory, Inc. activities are supervised by Jon R Werner, Principal and Chief Compliance Officer of
Stonefield Investment Advisory, Inc. (319-377-7811). Jon R Werner monitors the recommendations given by the Investment
Adviser Representative and any fransactions executed in the advisory accounts. Supervision is conducted through electronic
reporting, personal communications, and visits with the Investment Adviser Representative. Currently, Jon R. Werner, is self-
supervising.



